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1. Questions answered during the final 10 minutes.

2. Technical problems:  Contact your IT admin who 
manages Teams settings for your organization.

3. Captioning available for this presentation.

4. We cover the “SBA Quick Reference” as time 
allows.

5. For more SBA training visit the SBA Learning Center 
website https://www.sba.gov/tools/sba-learning-
center/search/training 

Welcome to “SBA Virtual Learning 2024”
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The APEX Accelerators are a vital resource partner.

• APEX Accelerator have a name change and a new 
website.  

• Its new name is the National APEX Accelerator Alliance.  
     The new website is https://www.napex.us/
 
• Recordings have been posted to a new URL and they are 

current to November 6, 2024.  

• The website recordings are at:
https://www.napex.us/category/sba-webinars/

The APEX Accelerator Program 
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SBA YouTube page posts past “First Wednesday” programming at links below.

FY2023
• October 5, 2022 – 8(a) Business Development Program Updates: https://youtu.be/Yl5Sp0dP1aE
• November 2, 2022 – Surety Bond Guarantee Program: https://youtu.be/QIZJiMLcc5o
• December 7, 2022 – Subcontracting Program: https://youtu.be/gMaaeGl8CBs
• January 4, 2023 – Surveillance Review Program: https://youtu.be/euUX4Jv6kRI
• February 1, 2023 – HUBZone Program: https://youtu.be/YGnS8e6idCc
• March 1, 2023 – The Mentor Protégé Program: https://youtu.be/A9KbCm4FP1c
• April 5, 2023 – Non-Manufacture Rule (NMR):https://youtu.be/AqwYMWoe9f0
• May 3, 2023 – Size Program: https://youtu.be/45WZ_oPb1GY
• Jun 7, 2023 – Legislature and Regulatory Updates: https://youtu.be/ljx9IajQJNY
• July 5, 2023 – Market Research: SBA First Wednesday Market Research - July 13, 2023
• August 2, 2023 – Service-Disabled Veteran Owned Program (SDVOSB): https://youtu.be/QxcxJISRhnw

FY2024
• October 4, 2023 - Certificate Of Competency: https://youtu.be/VDZ-uuCLlWw
• November 1, 2023 - 8(a) Program Updates: https://youtu.be/6fN3dK0EShs
• December 6, 2023 -Timber Program : https://youtu.be/sa29iONBtfk
• January 3, 2024 - Compliance Reviews: https://youtu.be/WmZn_oa13-o
•  February 7, 2024 – Limitations on Subcontracting: https://youtu.be/fYtGi6zhjXM
• March 6, 2024 – Mentor Protégé Program: https://youtu.be/ULmCzTe4c04
• April  3, 2024 – Women-Owned Small Business Program: https://youtu.be/E-R17-5IBn4
• *May 9, 2024 - Participation Plans & Subcontracting Plans: https://youtu.be/6OBLwxqdoZM
• June 5, 2024 – Legislative and Regulatory Update: https://youtu.be/iajaPOhtgHI
• July 11, 2024 – HUBZone: https://youtu.be/MJ9iL8dTOmk
• August 7, 2024 – Market Research: https://youtu.be/zg4ceGaqveE

FY2025
• October 2, 2024 – SBA Size and Affiliation: https://youtu.be/il5o6YEONc0
• November 6, 2024 - Procurement Center Representative - An advocate, A Resource: https://youtu.be/_eJwz2S934Y
• December 4, 2024 – Small Business Plans (Pre-Award): https://youtu.be/WQ4z3WRrUu8
• January 16, 2025 - Small Business Plans (Post-Award): https://youtu.be/B2yJIACfq6w
• February 5, 2025 – Other Transaction Authority: 

Small Business Administration YouTube Page

6

https://youtu.be/Yl5Sp0dP1aE
https://gcc02.safelinks.protection.outlook.com/?url=https%3A%2F%2Fyoutu.be%2FQIZJiMLcc5o&data=05%7C01%7CCharles.Mason%40sba.gov%7C6e1be0ed1e7c44cf57e808dad701f85f%7C3c89fd8a7f684667aa1541ebf2208961%7C1%7C0%7C638058700698646330%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C3000%7C%7C%7C&sdata=5qGFxM%2Fv3EBnkNatdhlBrpk2AMWh6F4mhI8J9uTYs8A%3D&reserved=0
https://youtu.be/gMaaeGl8CBs
https://youtu.be/YGnS8e6idCc
https://youtu.be/A9KbCm4FP1c
https://youtu.be/AqwYMWoe9f0
https://gcc02.safelinks.protection.outlook.com/?url=https%3A%2F%2Fyoutu.be%2F45WZ_oPb1GY&data=05%7C01%7CDarryl.Williams%40sba.gov%7Cb1f790eb3c3b4849801c08db554c797c%7C3c89fd8a7f684667aa1541ebf2208961%7C1%7C0%7C638197559158910527%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C3000%7C%7C%7C&sdata=d3zRlz9X7KWIXngnZtEnK5YXh%2FAVU9XlsmWAvZ3ue%2BE%3D&reserved=0
https://youtu.be/ljx9IajQJNY
https://gcc02.safelinks.protection.outlook.com/?url=https%3A%2F%2Fyoutu.be%2FFv0e-G3jB2s&data=05%7C01%7CDarryl.Williams%40sba.gov%7Cadc4645cc75447562e8208db8ec5c389%7C3c89fd8a7f684667aa1541ebf2208961%7C1%7C0%7C638260752257677158%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C3000%7C%7C%7C&sdata=c1%2BnSZbb2S62HYSDJuJLGk9P3wh3qMJZKIeQ778Ho74%3D&reserved=0
https://youtu.be/QxcxJISRhnw
https://youtu.be/VDZ-uuCLlWw
https://youtu.be/6fN3dK0EShs
https://youtu.be/sa29iONBtfk
https://gcc02.safelinks.protection.outlook.com/?url=https%3A%2F%2Fyoutu.be%2FWmZn_oa13-o&data=05%7C02%7CDarryl.Williams%40sba.gov%7C026ccbef4da14689845408dc1e845d30%7C3c89fd8a7f684667aa1541ebf2208961%7C1%7C0%7C638418801044771751%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C0%7C%7C%7C&sdata=dvsKRy8tgi2j6x6e9T52OmgsYbSfjIwwLfYPvJIgCXQ%3D&reserved=0
https://youtu.be/fYtGi6zhjXM
https://youtu.be/ULmCzTe4c04
https://youtu.be/E-R17-5IBn4
https://youtu.be/6OBLwxqdoZM
https://gcc02.safelinks.protection.outlook.com/?url=https%3A%2F%2Fyoutu.be%2FiajaPOhtgHI&data=05%7C02%7CDarryl.Williams%40sba.gov%7C02ab3596f72d4940460608dc8b0529d0%7C3c89fd8a7f684667aa1541ebf2208961%7C1%7C0%7C638538101491348774%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C0%7C%7C%7C&sdata=PXUfTTJ9kbYrfeSD%2FoxHeaGBqSY%2Buoip1FQdOCqK8cE%3D&reserved=0
https://youtu.be/MJ9iL8dTOmk
https://youtu.be/zg4ceGaqveE
https://youtu.be/il5o6YEONc0
https://youtu.be/_eJwz2S934Y
https://gcc02.safelinks.protection.outlook.com/?url=https%3A%2F%2Fyoutu.be%2FWQ4z3WRrUu8&data=05%7C02%7CDarryl.Williams%40sba.gov%7Ca466691eb5d74f2ec0b708dd3a191af2%7C3c89fd8a7f684667aa1541ebf2208961%7C1%7C0%7C638730601701009773%7CUnknown%7CTWFpbGZsb3d8eyJFbXB0eU1hcGkiOnRydWUsIlYiOiIwLjAuMDAwMCIsIlAiOiJXaW4zMiIsIkFOIjoiTWFpbCIsIldUIjoyfQ%3D%3D%7C0%7C%7C%7C&sdata=2B3jwN7Dyw82V4hWmflg52OgmCNtbOgiZcj7ghZy0qA%3D&reserved=0
https://gcc02.safelinks.protection.outlook.com/?url=https%3A%2F%2Fyoutu.be%2FB2yJIACfq6w&data=05%7C02%7CDarryl.Williams%40sba.gov%7C869e9f476b1d4535809408dd3a174690%7C3c89fd8a7f684667aa1541ebf2208961%7C1%7C0%7C638730593817918707%7CUnknown%7CTWFpbGZsb3d8eyJFbXB0eU1hcGkiOnRydWUsIlYiOiIwLjAuMDAwMCIsIlAiOiJXaW4zMiIsIkFOIjoiTWFpbCIsIldUIjoyfQ%3D%3D%7C0%7C%7C%7C&sdata=2yWgzJrypYkQOAfsAv7gZ5LY3rTnKXsa9UewZ2fRXso%3D&reserved=0


The program schedule is for information only and is subject to change

*Schedule Revisions may occur  Due to Holiday or Programming Conflict
.

FIRST WEDNESDAY VIRTUAL LEARNING SERIES  
FY 2025 SCHEDULE        

1:00 to 2:00 PM Central Time
2:00 to 3:00 PM Eastern Time
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FY 2025 Date Topic
1 October 2, 2024 SBA Size and Affiliation
2 November 6, 2024 PCR: An Advocate, A Resource
3 December 4, 2024 Subcontracting Plans (Pre-Award)
4 *January 16, 2025 Subcontracting Plans (Post-Award)
5 February 5, 2025 Other Transaction Authority (OTA)

6 March 5, 2025 TBA

7 April 2, 2025 TBA
8 May 7, 2025 TBA
9 June 4, 2025 TBA

10 July 2, 2025 TBA
11 August 6, 2025 TBA



• Self-service process for one CLP of credit:  Many of you want to receive 
credit for today’s training. You will be glad to know that today’s 
training is worth one CLP. The slide presentation will include the 
training certificate on Slide 10. Fill, download the training certificate, 
copy and submit it through regular channels.

• If you listen in groups and you want all attendees to be included on the 
future mailing list, send email addresses of participants in an excel 
document to sbalearning@sba.gov.

One Continuous Learning Point
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This training seminar may be credited towards “Continuous Learning Points” as described in OFPP 
Policy Letter 05-01. Recommendation of One CLP.

“SBA 1st Wednesday Virtual Learning 
2025”

This Certificate is awarded to

For completion of 

Other Transaction Authority (OTA)

DATE

02/05/2025

Dr. Thomas W. Krusemark
Acting Director, Area IV
SBA Office of Government Contracting



Today’s Speaker(s)
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Charles W. Mason
Deputy Area Director

Office of Government Contracting, 
Area III





Other Transaction Authority
(OTA)



What is Other Transaction Authority (OTA)?

Other Transactions (OTs) are legally binding instruments that may be used 

to engage industry and academia for a broad range of research and 

prototyping activities. OTs are typically defined by what they are not: they 

are not standard procurement contracts, grants, or cooperative 

agreements. As such, they are not subject to the federal laws and 

regulations that apply to government procurement contracts (e.g., 

FAR/DFARS).
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Who is Authorized Other Transaction 
Authority (OTA)?

• NASA is authorized by Congress to enter into these kinds of agreements 

per its “Other Transactions Authority (OTA)” under the National 

Aeronautics and Space Act (51 U.S.C. § 20113(e)). NASA was the first 

agency to use OTA in 1958.

“…To the maximum extent practicable and consistent with the accomplishment of the purpose 

of this chapter, such contracts, leases, agreements, and other transactions shall be allocated by 

the Administrator in a manner which will enable small-business concerns to participate 

equitably and proportionately in the conduct of the work of the Administration.”
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Who is Authorized Other Transaction 
Authority (OTA)?

• Department of Defense (DoD) is authorized by Congress to enter into 
these kinds of agreements per its “Other Transactions Authority (OTA)” 
under the Research Projects: Transactions other than contracts and 
grants (10 U.S.C. § 4021- 4022). DoD first used OTA in 1989.

“…(d)Appropriate Use of Authority.—
(1)The Secretary of Defense shall ensure that no official of an agency enters into a transaction 
(other than a contract, grant, or cooperative agreement) for a prototype project under the 
authority of this section unless one of the following conditions is met:
(A)There is at least one nontraditional defense contractor or nonprofit research institution 
participating to a significant extent in the prototype project.
(B)All significant participants in the transaction other than the Federal Government are small 
businesses (including small businesses participating in a program described under section 9 of 
the Small Business Act (15 U.S.C. 638)) or nontraditional defense contractors.
(C)At least one third of the total cost of the prototype project is to be paid out of funds provided 
by sources other than the Federal Government.
(D)The senior procurement executive for the agency determines in writing that exceptional 
circumstances justify the use of a transaction that provides for innovative business 
arrangements or structures that would not be feasible or appropriate under a contract, or would 
provide an opportunity to expand the defense supply base in a manner that would not be 
practical or feasible under a contract.”
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Presenter Notes
Presentation Notes
Non-Traditional Defense Contractor (NDC). An entity that is not currently performing and has not performed, for at least the one-year period preceding the solicitation of sources by DoD for the procurement or transaction, any contract or subcontract for the DoD that is subject to full coverage under the cost accounting standards (CAS) prescribed pursuant to section 1502 of title 41 and the regulations implementing such section (see 10 U.S.C. §3014). For the purpose of this Guide, the phrase “the solicitation of sources” refers to the initial agreement solicitation only. A nontraditional defense contractor is considered a nontraditional defense contractor for the duration of the prototype project/agreement’s period of performance, or for any in-scope work modified under the same agreement.


https://uscode.house.gov/view.xhtml?req=(title:10%20section:4021%20edition:prelim)%20OR%20(granuleid:USC-prelim-title10-section4021)&f=treesort&edition=prelim&num=0&jumpTo=true
https://uscode.house.gov/view.xhtml?req=(title:10%20section:4022%20edition:prelim)%20OR%20(granuleid:USC-prelim-title10-section4022)&f=treesort&edition=prelim&num=0&jumpTo=true


Can an OTA be Protested?
• GAO Decision Language

• “Under the Competition in Contracting Act of 1984 and our Bid Protest 
Regulations, we review protests concerning alleged violations of 
procurement statutes or regulations by federal agencies in the award or 
proposed award of contracts for the procurement of goods and services, 
and solicitations leading to such awards. See 31 U.S.C. §§ 3551(1), 3552; 4 
C.F.R. § 21.1(a). In circumstances where an agency has statutory 
authorization to enter into “contracts . . . [or] other transactions,” we have 
concluded that agreements issued by the agency under its “other 
transaction” authority “are not procurement contracts,” and therefore we 
generally do not review protests of the award or solicitations for the 
award of these agreements under our bid protest jurisdiction. Rocketplane 
Kistler, B-310741, Jan. 28, 2008, 2008 CPD ¶ 22 at 3. We will review, 
however, a timely protest that an agency is improperly using its other 
transaction authority to procure goods or services. 4 C.F.R. § 21.5(m); 
Blade Strategies, LLC, B-416752, Sept. 24, 2018, 2018 CPD ¶ 327 at 2.”
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Types of Other Transactions (OTs)?

The OT authorities available to the Department of Defense (DoD) were 

created to give the Department the flexibility it needs to adopt and 

incorporate commercial business practices into its award instruments and 

thereby attract a wider, more diverse group of performers to the defense 

research and industrial base. When appropriately leveraged, OTs provide 

the Government with the opportunities it needs to partner with both 

traditional defense contractors and non-traditional performers who are 

spearheading the creation of cutting edge, state-of-the-art technology 

solutions.
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How OTs Can Help DoD
• Foster new relationships and adopt new business practices when dealing 

with traditional and non-traditional performers, especially those 
performers who would not ordinarily pursue DoD projects or challenges 
because they are not willing to accept a traditional Government award 
vehicle;

• Broaden the defense research and industrial base by allowing the 
Department to offer more flexible and innovative award options;

• Support and encourage technology solutions that have dual-use 
applications; and

• Leverage commercial research investments in technology development 
and partner with industry to ensure DoD requirements are incorporated 
into future research and technological solutions.

18

Presenter Notes
Presentation Notes
Non-Traditional Defense Contractor (NDC). An entity that is not currently performing and has not performed, for at least the one-year period preceding the solicitation of sources by DoD for the procurement or transaction, any contract or subcontract for the DoD that is subject to full coverage under the cost accounting standards (CAS) prescribed pursuant to section 1502 of title 41 and the regulations implementing such section (see 10 U.S.C. §3014). For the purpose of this Guide, the phrase “the solicitation of sources” refers to the initial agreement solicitation only. A nontraditional defense contractor is considered a nontraditional defense contractor for the duration of the prototype project/agreement’s period of performance, or for any in-scope work modified under the same agreement.



OTs Can Be Structured in Three Ways
• Research - 10 U.S.C. § 4021

• Prototype - 10 U.S.C. § 4022

• Production - 10 U.S.C. § 4022(f)
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OTs Can Be Structured in Three Ways cont.
• Research OTs are authorized under 10 U.S.C. 4021 and are used for basic, 

applied, and advanced research projects. This was the original OT 
authority given to DoD more than 30 years ago and was generally 
intended to spur dual-use research and development (R&D) projects. The 
use of this authority allows DoD to take advantage of commercial 
economies of scale without burdening companies with traditional 
government regulatory overhead. This flexibility is especially important 
when trying to attract performers who will not or do not do business with 
the Government but can also provide advantages to traditional defense 
contractors who are looking to diversify into the commercial sector or 
partner with non-traditional contractors.
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OTs Can Be Structured in Three Ways cont.
• Prototype OTs are authorized under 10 U.S.C. 4022, which extended the 

original research authority to allow DoD to acquire prototype projects or 
capabilities. Both dual-use and defense-specific projects commonly use 
the prototype authority, and this statute allows for the same flexibility in 
the contracting process as with Research OTs.

• Production OTs are authorized under 10 U.S.C. 4022(f) and allows a 
project that was competitively awarded as an OT for Prototypes to segue 
into the production phase without the need for additional competition. 
Specific requirements must be satisfied before the transition to 
production can occur.
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OTA Threshold
Each military service has the authority to execute OTs up to $500M with 
authorization by their Service Acquisition Executive (SAE), and there are no 
limits on how many OTs may be executed by the services or the cumulative 
value of such awards. Beyond the $5000M threshold for individual OTs, The 
Under Secretary of Defense (Acquisition & Logistics) USD(A&L) must provide 
authorization to proceed. There is no limit to the number or dollar value of 
OTs that the DoD may execute in the aggregate.
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DoD Statutory Conditions
• Prototype OT is if the performing team does not include either a NDC or a 

small business concern that is participating to a significant extent in the 
prototype project, at least one third of the total cost of the prototype 
project is to be paid out of funds provided by sources other than the 
Federal Government. This requirement is included as a mechanism to 
encourage large and/or traditional defense contractors to seek out 
nontraditional performers or small businesses to include on their 
performing team. This helps achieve the goal of attracting and including 
new and innovative performers in the defense industrial base.

• The Secretary of Defense shall ensure that to the maximum extent 
practicable, no transaction entered into under OT provides for research 
that duplicates research being conducted under existing programs carried 
out by the Department of Defense.
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Publicizing, Soliciting and Evaluating OTAs
• Publicizing for solutions - When publicizing a problem set, area of need, or 

capability gap for industry solution submission, the Government team should 
leverage the results of its market intelligence efforts to target the 
community/communities of potential performers. The Government’s active 
engagement with industry maximizes the exposure of the problem set to 
potential performers, both traditional and Nontraditional Defense Contractors 
(NDC), and may be marketed through multiple avenues and publication 
sources.

• Soliciting and evaluating solutions - Agencies that intend to award only OTs 
from a solicitation are free to create their own process to solicit and assess 
potential solutions. Just as there is a wide range of methods to research or 
publicize OTs, there is an equally wide range of methods by which to solicit 
solutions. Solicitations may be oral as well as written and may approach the 
requirement with varying degrees of specificity. Depending on the need, white 
papers, oral presentations, and panel pitches may be appropriate. 
Alternatively, in some cases, the Government team may pursue more formal 
approaches, such as Broad Agency Announcements (BAA), Annual Plan Call for 
White Papers, or a Commercial Solutions Opening (CSO).

24

Presenter Notes
Presentation Notes
Market intelligence relies on secondary sources of data and information, such as reports, publications, databases, or websites, while market research relies on primary sources of data and information, such as surveys, interviews, focus groups, or experiments.

CSOs are an innovative procurement method created to reduce barriers to entry for nontraditional defense contractors.



Publicizing, Soliciting and Evaluating OTAs
• Selection - Government teams have significant flexibility in developing an 

appropriate award process for their projects, considering that FAR, 
Defense Federal Acquisition Regulation Supplement DoD Source Selection 
Procedures, and the Competition in Contracting Act (CICA) do not apply. 
Teams may streamline the award process.

• Price Reasonableness – Price reasonableness is a key consideration prior 
to award. The Government team may obtain and consider, among other 
data, commercial pricing data, market data, parametric data, or cost 
information. However, given that NDCs generally do not capture cost data 
and that providing cost data to the Government is frequently cited as a 
deterrent to contracting with the Government, the Agreements Officer 
(AO) should exhaust other means to establish price reasonableness before 
resorting to requesting cost information from any performer.
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Publicizing, Soliciting and Evaluating OTAs
• Intellectual Property (IP) Considerations – IP is an important part of 

planning and implementing OTs and the Government has greater 
flexibility to negotiate IP terms for OTs than in traditional Government 
contracts. BEST PRACTICE: The Government team may find developing an 
outcome focused strategy to be beneficial. This strategy provides a 
detailed narrative of what the end user seeks to achieve throughout the 
life cycle to meet the Government’s needs and why it is necessary. The 
strategy development process details the direction the end user wants to 
go with the effort with defined data/software deliverables and associated 
rights needed to meet its life cycle goals.

• Disputes − OTs are not subject to the Contract Disputes Act. Thus, there is 
no statutory process for resolving disagreements about the terms or 
performance of the OT. As a result, the Government team may wish to 
address the basis and procedures for resolving disagreements such as 
allegations that one party breached the terms of the OT.
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OT Consortium Reporting
• Companies and other organizations who are prime awardees for OT 

agreements must register in SAM for the purpose of “All Awards” and 
maintain an Active registration status. In the case of a consortium, the 
consortium lead company or the consortium manager, must be fully 
registered for all awards as a prime awardee. The prime awardee should 
use its Unique Entity Identifier (UEI) from SAM.

• The Government must report OT awards in FPDS. This includes OT awards 
made to a consortium, as well as OT awards made directly to a 
consortium participant. Note for these purposes, an award from a 
consortium manager or lead company to a consortium participant, where 
the Government is not making the award, is not an OT and is not tracked 
in FPDS.
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How Can a PCR influence an OT
• 13 CFR 125.2(b)(1)(i)(A): “... At the SBA's discretion, PCRs may review any 

acquisition to determine whether a set-aside or sole-source award to a 
small business under one of SBA's programs is appropriate and to identify 
alternative strategies to maximize the participation of small businesses in 
the procurement…”

• Assist small businesses with concerns that OTs are duplicating research 
being conducted under existing programs carried out by DoD, i.e., SBIR. 

28

https://www.ecfr.gov/current/title-13/part-125#p-125.2(b)(1)(i)(A)


OTA Spend by FY 22-24

29Source: SAM.gov



Top 5 Takeaways of OT Authority
• An OTA is a procurement authority that, upon a written determination by the 

senior procurement executive for the agency, allows federal agencies to enter 
into agreements with non-traditional defense contractors, such as small 
businesses, research institutions, and nonprofit organizations.

• They allow agencies to bypass certain Federal Acquisition Regulation (FAR) 
requirements, which can speed up the acquisition process and make it more 
flexible.

• They can be used for a variety of purposes, including prototyping, research 
and development, and follow-on production.

• Agreements are typically used for projects that are innovative, medium to high 
risk, or have a short timeline.

• Agreements can be beneficial for both the government and contractors, as 
they can provide a faster and more flexible way to develop and acquire new 
technologies and capabilities. However, they may also be subject to greater 
scrutiny and oversight due to the unique nature of the agreements.
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Thank you for 
participating in this 

training!
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Questions? 
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